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than the combined bonded debt of New York, California, and Illinois,"18 In 1941, the last "normal" year, its net sales were $2,437,000,000 which amounted to about 7 per cent of all American manufacturing sales. From 1936 to 1944 inclusive, it earned an average of 16.3 per cent on its invested capital, to the benefit of some 426,000 stockholders; for the years 1942-44, its average net profit was $161,000,000. Some earlier comparative figures are:
Average Profits, Name oi Corp oration                                                        n Years
General Motors Corporation                               $173*236,252
American Telephone & Telegraph Co.                   150,524,232
Standard Oil Co. (New Jersey)                             86,811,276
United States Steel Corporation                             48,586,563
American Tobacco Co.                                           29>395>625
International Harvester Co.                                    26,668,811
Chrysler Corporation                                              24,213,767
Goodyear Tire & Rubber Co.                                  8,144,037
The automobile business is, as is well known, not only the most competitive but the most lucrative in the country. Calculations by the Securities Exchange Commission covering the total profit per $100 of invested capital in a group of industries, are as follows: Automobiles, 25.54; Office Machinery, 19.54; Agricultural Machinery, 16.93; Cigarettes, 16.63; Chemicals and Fertilizer, 15.95; Mail Order Houses, 15.17; Containers and Closures, 13.06; Oil Refiners, 10.67; Motion Pictures, 10.63; Sugar Beet Refiners, 10.60; Steel Products, 7.53; Tires and Rubber Products, 7.18; Department Stores, 6.37; Cement, 5.96; Meat Packers, 4.90.
In 1944 the Treasury's list of top money-makers in the country put Charles E. Wilson of GM fifth, with a salary plus bonuses of $362,954. Two other Motors executives were in the first ten, Ormond E. Hunt ($287,745), and Albert Bradley ($276,018) ; five more, including Charles F. Kettering, were among the first twenty-five, all having received more than $200,000 in the year.17 One might mention that Walter Reuther's salary, as president of UAW, is $9,000. Also the GM men suffered sharp reductions in 1944 as against 1943. Wilson's income in 1943, when he was the second highest paid man in the country, was $459,041; only Louis B. Mayer exceeded him. An auxiliary point is that the salaries at their regular jobs of the three distinguished men who comprised Mr. Truman's fact-finding commission in the General
16 Keith Hutchison in The Nation, December 8, 1945. Figures on average net profit are from a round table discussion by Charles E. Wilson.
17 Over-all leader in the 1944 returns was Leo McCarey, motion picture producer and director of Going My Way, whose total income was $1,038,035. Second was Charles H, Strub, founder and executive vice president of the Los Angeles Turf Club.